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AHHOTAIUA
B cratee paccMOTpeHBI TOHSTHS MapKETHHTa JIOSUIBHOCTH M TMPOTpaMMm
JOSUTBHOCTU M MX NpuMeHeHue B cetax ¢opmara DIY. Takxke KpaTko paccCMOTpPEHbI
METOJIbI HUCCIICIOBAaHM, KOTOPHIE MPHUMEHSIOTCS JUIS OLEHKH JIOSJIBHOCTH U
(¢opMupoBanus  mporpamm  JosibHOcTH.  Oco0oe  BHHMMaHuUE  OTBOJUTCS
NEPCOHAIIM3UPOBAHHBIM  NPEUIOKEHUSIM, OCHOBAaHHBIM Ha  (POPMUPOBAHUU
MapKeTHHTa B3auMOOTHoIeHui B cetax DIY dopmara.

KiawuyeBble cjoBa. MapKeTHHT B3aWMMOOTHOIICHUM, JIOSJIBHOCTh, IpOTrpaMma
nmosutbHOCTH, CRM-cucremel, RFM-anann3, NPS-ananus
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ABSTRACT
The article discusses the concepts of marketing and application programs in the
DIY format. Research methods that provide an assessment of loyalty and the
formation of loyalty programs are also briefly reviewed. Particular attention is paid to
personalized offers based on the formation of relationship marketing in the DIY
format.
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Po3anuHass TOpProBis  SBISETCS
OJJHUM U3 BaXHEHUIIUX CEKTOPOB
SKOHOMHKH, oOecmeunBas O6oiee 35%
BBII Poccun. OpnpHako auHaAMHKa
poCTa oCTaeTcs B OTPUIIATEILHOM 30HE,
YTO 00yCJIOBJICHO CHIDKCHHEM
MOKYTIaTeJIbCKOMN CITIOCOOHOCTH
HaceJICHUS, a TaK)Ke BBICOKOM II€HOBOM
KOHKYPEHITMEH, U TIPUBOJNT B UTOTE K
paclMpeHuo cered  ¢eaepaibHOro
MacmTaba ¥ COKPAIICHUIO KOJUYeCTBA
PETHOHATTLHBIX UTPOKOB. Takas
CUTyallds XapakTE€pHa B TOM YHUCIE U
st DIY pureiina, KOTOphI mokazan
no gaHHbIM Ha 2016 roa cokpalieHue
060opoToB Ha 5% [3] 1O OTHOIIEHUIO K
2015 rony, a ¢ 2018 roga Bo300HOBHMIIA
cBoii pocT. KpynHelmmmu Hrpokamu
Ha PBIHKE CTPOUTEIIBHBIX u
OT/ICJIOYHBIX MaTepuaioB To-
MpeXHEMY OCTaeTcsl (PpaHIry3cKasi CETh
Leroy Merlin, CTJ «IlerpoBuu» u
OBI, koropeie B TOCIEAHEE BpeMs

VBEIMYMJIA ~ KOJMYECTBO  TOPTOBBIX
IJIOMAAed ¢ AaKTUBHO Pa3BUBAIOT
dbopmMaT  DJIEKTPOHHOM  TOPTOBJIH.

JpaiiBepamu pocTa aHaJUTUKU [2]
CYMTAIOT OTJIOKEHHBIM  CIPOC  Ha
pEMOHT, (OpPMHpPOBAHUE pUTEHIIAMU
aCCOPTUMEHTHOM MaTpPULIbI co
CMEILIEHHEM B CTOPOHY TOBapoB IJIs
I0Ma, HMMIOPTO3aMEUIEHUE TOBapOB
UHOCTPAHHOTO MIPOU3BO/ICTBA.
OTMeTHM TakXe, 4TO JUAEPhl pPhIHKA
GopMHpYIOT  CWJIBHBIA  OpeHA
MOCTOSTHHO BHEJPSIOT WHHOBAIIMOHHBIC
TEXHOJIOTUH, MOBBIIIAsE  YPOBEHb
CepBHUCA U YKPEIUISS JOSUTbHOCTh CBOUX
KJIIMEHTOB. Takoil IOIXOJ II03BOJISIET
6omnee 2 (HEeKTUBHO KOHKYPUPOBATh Ha
pBIHKE, cMeras MPEANOUYTEHUE
KIINEHTOB B IIOJB3Y CBOEW CETH,
yBEIIMYMBATh YAaCTOTy MOKYINOK U
cpeaHud 4YeKk (3a cueT YBEIWYEHUs
TOBAPOB B UEKE, a HE YBEJIMYCHUS

uenbl). Kupuinosa K.B. [4] oTmeuaer,
YTO B  COBPEMEHHBIX  YCIIOBHUSAX
CYIIECTBYIOT TpHU (dakTopa,
ONPENCTIAIOIINX HEOOXOIUMOCTH
dbopmMupoBaHUsI JIOSIIIBHOCTH:
YBEIIMUCHUE UH(OOPMUPOBAHHOCTH
KJIMEHTA 3a CueT pa3BUTUS cephl e-
commerce, KJIMEHTE CTAHOBATCS OoJiee
TpeOOBATEIHLHBIMU 32 CUET MOBBIIICHUS
KOHKYPEHIIUU, M KJIUEHTaM [MpOIe
NEPEeXO/IUTh OT OJHOM KOMIIAHUHU K
IPYTOM.

B nocnemgHee BpemMs  4acTo
BCTpEYACTCA 1oJIMEHa TIOHSATHUH
MapKeTHHTa JIOSJILHOCTH M pa3paboTKH
porpamMm JIOSIIBHOCTH,
3aKiIovaronascs B - (POpMHpPOBAHUHU
CKHJIOYHOM TIOJIUTHUKH WM OOHYCHBIX
nporpamMM. TakodW NOAXOJ MNPUBOJUT
TOJBKO K CHHKCHHUIO Map>KMHAJIbHOCTH
TOPTOBJIY, T.K. cama Mo ce0e CKUIKa U
naxe O0HYC HE CIIOCOOHBI MOBIUSATH Ha

B3aMMOOTHOIIICHHE Oon3Heca "
noTpeOuTeNsi W HE BIUSIOT Ha
OTPEOUTENHCKUE IPEATIOYTCHUSI.

Terymkun B.A. [6] B coBeil crarbe
TakK)K€ oOTMeuyaer, 4uto B Poccum
JNEUCTBYET HE TAaK MHOIO YCIEIIHbIX
porpaMm  JIOsuIbHOCTH.  [loaTOoMy
CUUTaeM HEO0OXOAUMBIM JaTh
ONPENICIICHUE TEPMUHOB «JIOSITBHOCTH
U «IIporpaMma JIOSJIbHOCTH», a TaKXKe
ONPENEIINTh UX B3aUMOCBS3b.

BnepBbie TepMUH «JIOSTBHOCTH K
OpeHay» HCIOJIb30BaJl aMEpPUKAHCKUI
COIIMOJIOT MenBuH Koymnenn;:
«ITorpebutenb, NOsUTbHBIA OpeHay, —
3TO YEJIOBEK, KOTOPBIM IOKYNaeT Balll
opesn B 100%  cmywaeB»  [8].
Henocrarkom maHHOTO oOmpenesieHHs
SBJISIETCS TO, YTO OHO HE MOSICHSET,
oYeMy UMEHHO 3TOT OpeHJ] BRIOUpaeT
notpebuTens. [[. Aakep mOHMMAaET 1o
JIOSUTBHOCTBIO «MEPY MPUBEPKEHHOCTH
notpebutenst  OpeHay», TO  €CTh
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CTEIEHb HEUYYBCTBUTEIHHOCTH
NOBEACHUS TOKymareged ToBapa K
JNEUCTBUAM KOHKYPEHTOB, HampuUMep,
U3MEHEHHIO IIEHBl WU MOAU(PUKAILIUIO
npoaykra. Jx. Hoyac m C. Caeitnc
CUMTAIOT JIOSJIBHOCTH IIEHTPAJIbHBIM

YCIOBHEM  YCIENIHOTO  yIepKaHUs
norpebureneii, a B. BapxasTmwx
OTMEYaeT, 9TO JOSTBHOCTD
3aKJII0YaeTcs B JOJATOCPOYHBIX
OTHOIIICHUSX OTpeOUTENS c
KOMIIAHUEH. Takum o0Opazom,
JOSIIBHOCTh — 3TO AMOLMOHAJIbHAS

PUBEPKEHHOCTh OpEeH/Ty, TOTOBHOCTH
IIOKYIIaTh TOBAp Y OJHOW KOMIIAHUU U
OBITb MEHEE YYBCTBUTEIBHBIM K IICHE U
JNEUCTBUSIM KOHKYPEHTOB. B
COBPEMEHHOW ITPAKTUKE YacTO IIOX

JIOAJIBHOCTBIO ITIOHMMACTCA
YAOBJIICTBOPCHHOCTD HOKYHKOﬁ,
OJHAaKO YAOBJIICTBOPCHHOCTD YKE

JaBHO BOCIPUHUMAETCS Kak Ccamo
coboii pazymeroieecss 1 He TPUBOAUT
K  TOBTOPHBIM  TOKymkam.  Jlus
W3MEpPEHUs]  ypPOBHS  JIOSJIBHOCTHU
KJINEHTOB DIY dbopmara
pEICTaBISIETCS 1enecoo0pa3HbIM
ucnons3oBanue Merona NPS anamusza,
KOTOPBIN MO3BOJIUT BBIJICIIUTD
«IPOMOYTEPOBY - JOSIbHBIX KJIMEHTOB,
KOTOpbl€ TOTOBBIX PEKOMEH/I0BATh
KOMIIaHUIO CBOMM 3HaKOMBIM,
CHEUTPAJIOBY, yIIOBJIETBOPEHHBIX
AESTENbHOCThI0 KOMIIAHWH, HO He
TOTOBBIX ~ PEKOMEHIOBaTh €€, U
«KpUTUKOB», HE YJAOBIETBOPEHHBIX
ACSTENbHOCThIO KoMmaHuu.  WHaekc
NPS —  uucreiii  ko3d¢uuueHt
JIOSITEHOCTH, KOTOPBIA PacCUNUTHIBACTCS
KaK pa3HUIla MEXIy NPOILECHTHBIM

COOTHOUIEHHEM  «IIPOMOYTEPOB» H
«KPUTHUKOBY.

IIporpamMma JIOSTIBHOCTH — 3TO
cucremMa BO3HarpaxJICHUU

MOKYyNaTeJIe 3a COBEPLIEHHbIE WMU

nokynku. B Poccum  aktmBHOE
pa3BUTHE TAKUX NOPOrpaMM HAYAIOCH
emie B 1990 romy ¢ akTUBHBIM
MOSIBIICHUEM MIJIACTUKOBBIX
JUCKOHTHBIX KapT. OQHaKo NpakTHKa
MoKas3ajga, 4Yro OJHMH IIOKyNaTelb
YY4aCTBYET B HECKOJBKHX MPOrpamMmax
JOSUTBHOCTH, @ 3HAYUT IO-TPEKHEMY
OCTAeTCs YyBCTBUTEJIBHBIM K LIEHE M
NENUCTBUAM KOHKYpPEHTOB [9]. Pureiinb
MPUBBIKJIU BHEJIPATH TaKue
pOrpaMMbl HE c LEJIBIO
dopMupOBaHUSA JOSIBHOCTH, a Kak
OTBET Ha JCUCTBUA KOHKYpPEHTOB. B
3TOM 4YacTO W 3aKII0YaeTCs NpUYMHA

mpoBaJia TaKUX porpamm.
[IpoananusupoBan OosbII0E
KOJIMYECTBO MPEAJIOKEHUM
MapKETUHTOBBIX  aréHTCTB, MOYKHO

OTMETUTh, YTO OHHU 3aKIIFOYAIOTCA B
GbopMUPOBAHUU  KOMMYHHKAIIMOHHOM
MOJUTUKA W TOJBKO OMOCPEIOBAHHO
BIIASIFOT HA JOSIBHOCTh. Kak oTMedaer
B crarbe [lucapeBa E.B. [5] mannbie
MEpbl HYXXHbI, HO OHHM HHKAK HE
CBSI3aHbl C KA4eCTBOM MPOAYKTa WU

ycnyrd.  Kpome Toro, macmiraOHbie
KOMMYHUKAIIMOHHBIE AKTUBHOCTH
(bHUHAHCOBO JIOCTYTTHBI TOJIBKO

KPYIHBIM KOMIAHUSM, PErHOHAIbHBIC
NPEANpUATAS HE HMEIOT TaKUX XKe
OIO/UKETOB, a  3HA4YUT, 3aBEIOMO
BCTYNalOT B TIPOUTPHIIIHYIO OUTBY.
beccriopHo, 4TO B TakoW cuUTyauuu Ha
nepBoe MecCTo Mnpu (PopMUpPOBAHUU
JIOSUTBHOCTH KITMEHTA BCTaeT
HEOOXOJUMOCTh B  MPEIOCTABICHUN
TOBapa WM  YCIYTH  BBICOKOTO
Ka4yecTBa, OOJagaroniel IeHHOCTHIO
JUIST  KJUEHTa, MAaKCHUMAaJIbHO TIOJTHO
yIOBJIETBOPSIOIIYIO €r0 MOTPEOHOCTH.
[IoaTOMy COBpEMEHHBI MapKETUHT
B3aMMOOTHOIICHU I MO/Ipa3yMeBaeT
BBEJICHHE MePCOHAIM3UPOBAHHBIX
PEIIOKEHH, KOTOPhIe (POPMUPYIOTCS
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Ha OCHOBAHUM JECTAIBHOTO H3YyUYCHUS
I[EJIEBBIX CETMEHTOB, B TOM 4YHCJIE
YacTOThl TIOKYIKH, IPHOOpETaeMoro
aACCOPTUMEHTA, COITMAIBLHBIX U
neMorpapuyecKux XapaKTEPUCTHUK
ayIUTOPUU M T.JA. 3ajada MapKeTHHTa
B3aMMOOTHOIIIEHUH — HE  MPOCTO
YAOBJIETBOPUTH BO3HUKIIIYIO
MOTPeOHOCTh, HO W  TMPEABUICTH
BO3HUKHOBEHHUE HOBOW MOTPEOHOCTH.
Uepnsbimiea A.M. [8] oTMeuaer, 4To
CJIO’)KHOCTh dbopMupoBaHus
JOSUTBHOCTU 3aBUCHUT OT OTpaciu, B
KOTOpO# paboTaer npemnpusitue. Tak
OHa OTMEYAET, 4TO Majo
noTpeOuTeNe, MPUBEPKEHHBIX K
OakaneiiHpiM  MarazuHam. B DIY
dopmare Takas 3ajadya MOXKET OBIThH
peanu3oBaHa, HaIpumep, npu
MOHUMaHUU CTaJNH peMOHTa
notpedutens. Tak, Hanpumep, KIUEHT,
HEJJaBHO  KYIIUBIIMM  HOBOCTPOMKY,
HA4YMHAET CBOW PEMOHT C YEPHOBOM
OTJ/ICJIKH, U B CTPYKTYpE €r0o MOKYIOK
OynyT mpeobiiaiaTb CTPOUTEIbHBIX
MaTtepuasibl IS 4YEPHOBBIX padoT:
TPYHTOBKH, CYXUE€  CTPOMUTEJIbHBIE
CMECH, WHXEHEpHas  CaHTEXHUKa,
TUIICOKAPTOH W T.aI.  JloruyHo
NPEANOJIOKUTh, UYTO TAKOMY KIHEHTY
Oyner HHTEPECHO MOJTYYUTh
NEPCOHAIBHOE  MPEAJIOKEHUE IO
NPUOOPETCHHIO  MaTepHaloB  JUIS
OT/CJIOYHBIX paboT: TUIMTKa, 000w,
WHTEpPbEPHBIC KPAacKH, JIJAMUHAT U T.II.
OnHako Ha OKOHYAaHUM PEMOHTaA
B3auMojierictesue ¢ kimedatamu DIY
ceTel He 3aKaHYMBAETCsI, T.K. 3a4aCTYIO
TOBApHBIA aCCOPTUMEHT BKIIIOYAET B
cebs ToBapel IS JOMa, KOTOpHIC
MO3BOJISIIOT JIEKOPUPOBATH MOMEIICHUS
U Jenath OBIT Ooyiee KOM(OPTHBIM.
IIpu ananuze neneBbix cermeHToB DIY
puTeiia MOKHO HCIoiab30BaTh RFM-
aHaius, KOTOPBIN IIO3BOJIUT

CErMEHTHPOBAThH KJINEHTOB 1o
naBHoOCTH TOKYIKH (Recency), yactore
nokynok  (Frequency) wu  cymwme,
3aTpadyeHHON Ha mokynku (Monetary).
[lo paBHOCTM MOKYINOK  KJIMEHTHI
JEJSITCS Ha TeX, KTO TMOKYIaj JIaBHO,
OTHOCUTEIFHO HEJAaBHO U HeAaBHoO. 1o
4aCTOTE MOKYIOK Ha TeX, KTO MOKYIaeT
OYCHb PEIKO, COBEpIIas CIUHUYHBIC
3aKka3bl, He4acTo u 4acto. [lo cymme
MOKYTIOK KJIMEHTHI CErMEHTUPYIOTCS Ha
TE€X, KTO COBEpIIAeT TOKYNMKH Ha
HE3HAYNTEIhHBIC CYMMBI, HA CPETHUE U
Ha OoJble CyMMBI. Jlydlue KIMeHThI
— Te, KTO TIOKymHaJll HeJaBHO, Ha
OONBIIYI0 CyMMYy M  COBEpIIaeT
NOKynKA dYacTo. Kak mnpaBuio, 3To
JIOSUTbHBIE KIIMEHTBI, HO UX KOJIMYECTBO
00bIYHO HEOOJIBINOE. 3a/1aua MporpamMm
JIOSUTBHOCTHU — YBEIIMYUTH ATOT CETMEHT
32 cUeT TIepexoja M3  JIPYrux
CETMEHTOB: Te€X, KTO COBEpIIaeT
MTOKYTIKA 9acTo, HO Ha
HE3HAYNTEIBHBIE CYMMBI, TE€X, KTO
MOKYyTIaJI HETABHO Ha OOJIBIIINE CYMMBI,
a TaK)Ke 3a CUeT BO3BPAIICHHS TEX, KTO
JTABHO HE TOKYTIaJl, HO paHee COBEepIIal

IOKYIIKU 4acTo. Tpara xKe
MapKETUHTOBBIX OIOJKETOB Ha Te
CETMEHTBI,  KOTOpPbIE  COBEPILIWIA
€IMHUYHBbIE  IIOKYNKH,  CUMTAETCs

HedpdexktuBHoi. RFM ananus mMoxker
OBITh TIPOBEJCH C IMOMOIIBIO TPOCTHIX
pacueroB B Excel u sBasieTcss ocHOBOM
dbopmupoBaHus porpamMm
JosabHOCTH. [l Oojee neranmbHOM
CcerMeHTaInu HCTOJIb3YIOT CRM
CHCTEMBHI, KOTOPBIC CIIOCOOHBI
OTCJIC)KMBATh TOKYNKH KIUEHTOB U3
odnaitn u OHJIAMH KaHaJioB,
KOJIMYECTBO KOMMYHUKAIIUN KIUEHTOB
¢ OpeHmoM, Hampumep, IIPOCMOTpa
COLIMAIBHBIX CETEed W 3aXO0JIOB Ha
KOPIOPAaTUBHBIM CaUT W JOCTaBHUThb
IepCOHAIBHOE MIPEUIOKECHHE Hanboee
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yIOOHBIM JJisi KJIMEHTa crocoboMm (e- cTpareruu  OpeHJOB  HCXOAsd U3
mail  pacceuika,  cooOlieHHe B NPOBEJCHHBIX  HccheaoBanuid. s
MECCEH/DKEepbl WU 00buHOE SMS- nojjepkanuss U (HOPMHUPOBAHUS
coo0IIIeHue). JOSUTBHOCTH pazpabarbIBarOTCS

Takum o6pazom, dopmupoBaHue CHEIMAIbHbIE  TPOTPaMMBI,  CYTh
nosmeHOCTH KiueHTa B DIY cermente KOTOPBIX 3aKJII0YAETCS B
— 3TO CIIOKHBIN MPOIIecC, OCHOBAHHBIM dbopMupoBaHUT

BBICOKOM  YpPOBHE  CEpBHCA, NEPCOHATU3UPOBAHHOTO MPEAJIOKEHNUS,
BBISIBJICHMH TOTPEOHOCTEH aynuTOpuun a He OOBIYHOTO TMPEIOCTABICHUS
U TOCTPOCHHH KOMMYHHUKAIIMOHHOMN CKUJKU WK OOHyca.
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